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ABSTRACT:

TefStea Wit o dier foepra 3 fomor & # shifaehrt aiec fohu €| FEm Jhema (Al), Sestey, fifsfra wfafism, At s (Personalized Ads) I
Arrer Hifear e 31T SuHIha 3 @i [t s yoaer &9 & g9 o @ 2| 3 S O ST 3239 siiehT St o Suwiehrett # fefsrest fadom & W& Femem &
SIS ST ST AT 2| SR % g, 150 STt a6t e foram mam wive o e s € fof AlL-smmented fommom, qea qorm 2o, dtsq Ifiwde (S Alexa,
Google Assistant) T THIEH STUTNG GHTS ITHITHT o @G ATER I HEc ol & & T had o ergarefiferd witegor & e mam o fefSreet formom & Al Famemt
3R TR i fofr 3 ofter wifteaehi &9 & T wecayyt HaY 2
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1. T (Introduction)

frect weh v o fefSreat ifa 3 fomom smma &1 ff e oot foan 21 o
NIRRT shelel T HTeadl— St e, Wear ar garem ot fft i 2,
sfeen fefteet wiew, wrdwm, dieret wifear i $-wivd Jemrset & areaw
U IcT1E] T YT hY SRR ITH LT 31 39 seetd aiasr § fefseet fagom
(Digital Marketing) T 3TaTd IUeHT % & F 39 TH 8, ST 7 ot
STHIHIAT T Tga 1 AT & Sfosh ST fguefia dare wfua s =
Foyreft @Ter oft 21

fefree fawm #1 @@ wecayul wee] HOEW ghewar (Artificial
Intelligence — AI) 21 Al T SUNIHT SaER o ST ST TFFwor 6t ga=m
aftewa 51 foarm @ R shafaat st S ot sietal, &ferlt 7R e Tt
1 STAF TE & T FhT & Al IR i smefiT e, e s
AER, THE T T Uiee, T Yo aut wiwrer Hifean niafaRRmEt e fasior
ek FfHTd AT (Personalized Ads) AT FLAT B, ST IUNIRAT A
THISTIeh STeET T Tl & & TuIferd i 2

TS Al TuTiRa desiied, ey 9 (Recommendation Engines),
fufeforea wmfafead (Predictive Analytics), dfgd e (¥ Google
Assistant, Alexa) T9T G A st fsmo Sasier S @lie gfskar
U, T IR TR ST T8 T ST & §Y H, a1 STHRA [hell 3-Hmg
EHhH TX hIE I ST 7, AT Al 6ok WieTse S drerer Hifear w e
Ie9E & 2 o, wefte, e qem o ferrse S erman e 2
srfrenfea e (Impulse Buying) oft X STeraT 21

TIET o sfiehm el # ot fefvree danfieht T 3sft & st sire o 2
THERI S §eTHE T AT S & F=T o vt feforeat fommo, drer
Hfear arEfET St HE wewd ¥ A Tfad e @ 8 w18t &
1, IR AfeaTy, =it 6 o ud foemeff o1a fefsreet mremt & et
A H AT Te Heqy A &l T e ot Hee, TR, eHtd

TorSe, 0T UgH 3T AL-STTETIG = Rt 6T ST 3tk 370 SUWihTatt
T 5T QT @ B

fefSea famum 7 Al o Sgd ST & Tie iy o o3 ST THTiod g0 8 —
o YW ! IcUTE o oL T carid 1T sHehiTe STy firet STt 21
o A QUM IR Fhfeueh ICUTT o YT (HuRT fshaT i 5ee <d &

o TV UrH S 3-HTHY JeRTEel o Al T STWIRRT hi “HaTH ST=eT
e femamert 38 wiie ¥ fore i s 2

o T WifedT W STIER AR (Behavioural) forqma SusirerT it
TR FaftrE o T ST &

37 weft uftedat T 9% STawa o foar © 1 o st foret o wesf
et feforea Swim st & g wr 3—Tfree fogom & A1 emenf@
TATEIRT AT STHTTRT THIE STTER T T THTE U TET &, 36 I &9 3
HHEAT S|
TET SATERIHAT T S H T U SR -0 SThR ol o SUHIhTal o
hfga &, foraw e farsdaor foram man R o et fefSreet faraor aerrient o1 37k
@il @ geifera fofa o <t wfsrar o feraar 3 forer serm gvimer e 2

2. AfEeT aeteT (Review of Literature)

A A H TSfoiee v Te s SiareT (AD) AT T8 3T 309 8¢
2, T8 STYIchT STER T 37 THTET ohl T8 T firert 81 39 3y & forg
¥ Fafi T T st S 6 e 1, o s frod
e E:

1. Smith & Anderson (2018)

A AR “Artificial Intelligence in Marketing Decision-Making” 2}
AT o AL STETNG 00 STHITHT S2T 3T FrsuoT 3L ST Bieh SfhTd
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T S e €, ol Tl @ETE 30-40% 9 96 ST 8| I | I8
STTTOTA g fof SUIhT AL-3TTenfd e wt ST s & 2

2. Kotler & Keller (2019)

yiag q&dsh “Marketing Management” T Seorg TR T T fefsrea
foraur SavierTatt o Ao i Harg Tnfid AT 81 Tk AT © f Al 3TR
I AT ST T 7T BT STTAI TR H1eh{ET AR 1 Tt ST
2| 38 TR AT Tl 31'@(%{ (purchase frequency) ﬁ‘cﬁ'{%ﬁ?ﬁ 2

3. Choudhary & Singh (2020) — AT daw

ST TR “Impact of Digital Marketing on Indian Consumers” ¥ 9=
T 6 65% WRATE ITHIH @i ¥ T fefted foqmm siv siems
T STEY IEd ) Al SR Wrede feriee Susihr fufar i gien
grrferd a2

4. Sharma (2021)

M “Artificial Intelligence and Online Consumer Buying Behaviour” )
@ IR o Al el ieH OTeeh Ui SgTd § Hiifeh o 24x7 HaTg 3 8 Al
AT TETAAT UTee oh @S SR 1 ot 3T glorarsieh s 2l

5. McKinsey Global Institute (2021 Report)
e & SITER Al STrutia feffet wiesfen & shufai &1 Imee waiawer

(conversion rate) 25% T 9I¢ SITAT 2] Al STHIRRT hl TEaT I fehie W 32
T T W T g 2l

6. Alalwan (2020)

ST H T 747 fok et HifEAr @ AL 3T behavioral advertising
IUNIRRT % 3F=d W9 (subconscious mind) 3T THIREIT T 81 SUMIHT
IS H 36 3I¢UTE 2l TEE AT & ot 98 ar-aw fefreet wresm w S@ar 21

7. Kaur & Kaur (2022)
sier sfdes “A7 Driven Digital Marketing and Consumer Response” ERsie)
T o wigend Al STrenfid digital suggestions T Tfereh TehmrcHeh Ffefsha

It 2| WrEe fashion, beauty T lifestyle products % fotw Al Eﬁﬂﬁﬁ £l
TS 31fereh BT &

8. Gupta & Tiwari (2022) — TSTEATT eqIT
TSTE H fohU TTC A& | I qr7 TR fof sffermi iR Sy S| wredd o

fefStea arfem ot & % @1 21 Swvirer S&mE U9 § faem At
personalized recommendations Y gvTid Bre AT TieT 3 8

9. Statista Digital Marketing Report (2023)

Tte 7 secie @ foh ga shr e 789 feforee fommo ofar Al sAreiia 21
Uil SR browsing pattern, geographic location 3T purchase
history % EIRULEY forgmo et @ €, TS ITRAT engagement &8 T 56
TR

10. Verma (2023)

e “Impact of Artificial Intelligence on Buyer Decisions in Urban
India” % FIER, Al % HIOT ITARH asft & Fofr € Fifr 3 avdt
forehew 3R comparison T € wiehid W et ST 81 THA ITHIRAT THT
S T F o STfHeRdT 3 2

11. Jain & Mehta (2024)
ST | w7 foh AL STEE personalized ads g SHERR 1 g1

Il Fd & foF Swire wvft-adt STt e e d @ e S oft
TltaT T TAd 81 38 “Al induced impulse buying” shgT 71|

aTfEe AFterT T authd fagwor
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ST T ¥ e S ST A A 8

1. Al armenfia fefieet fauom suwieT o T sTaeR W Teaer
TS ST 2

2. Personalized T IusiiwT it v X ffy 17 g=@ aAfies
wrTferd e 2

3. AL'GT FoRE TTC GTa SRRt T Giere, - ST s Se
Eaukd

4. O fEAT W behavioral targeting consumer engagement Eal
T 2

5. wndE ged # fefsea fauvm ot @ ser 2, fomwest wredt v
TG-S & A

6.  Al'% HROT AN TR (Impulse Buying) & 3fg 81 & 21

TSTEAM o JEU—S SR, ST, e fefrear Ampfen
T TS i & et & 2

3. 3TTYA Rl Hacd (Importance of the Study)
I TR IS T IeNT ST o6 for foeT shreott & et 3—
o IUMIHIS ot fefsree Hifear wt fviear s & R
o AT wIEHH W Al STUTNG g Tdie fofa &1yt &
wR
o AN HEAN 9 forqur srfe ot feforeet At & gromt s ® 8
o I ¥ TN IUWRERA A ude o wlifhar wmee # Hee
et 21

o i ot § fefStect amhfen o wwie =1 31e qen Hifia e
IERIRIDIN]

4. 3TETT o ILIT (Objectives of the Study)
1. TS faaom # SwInT 89 ot W@ TEER (S Al ey,
Tfeferea wefem) =t stezem e
2. iR S & SusiETsT % ©iie =aeR T Yifad R el

fefSrect faqur srent <t qg=m s

3. FHbm g s fauoe ot i & i fofr & o=
afey T forsgdoor )

4. IR it fefSree formomt @ wfar emom =6t a9

5. wrgurefifed e & wrem ¥ fsfea sam=ml % e S g
Eaci]

5. UfteheuATd (Hypotheses)
HO (17 uftereod): fefsreat famum § Al sttt Jememi st suvih @l
foofer o 1 wrecaqt svmer i 2
H1 (Serfeush ieredaT): fefseet faqum & Al efranfia e o1 Sasich
@i Tl o weceyol g 2
6. INE-TE T (Research Methodology)

L4 &t ST ot

o TEAT: 150 ITRH

o WET'%'@I‘: WWW (Simple Random Sampling)

o TrHm:
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o JTYfia 2T Jaaet (Likert Scale)

o fodiue g2 S, Rare, Jemmse, vy o7 aTfe
o  Tifeaeh I SUSHIUT: Mean, Percentage, Chi-square Test
o Sftwaern:

® Independent variable: Al-based Digital Marketing

Innovations

e  Dependent variable: Consumer Purchase Behaviour
7. gt fasgwor (Data Analysis and Interpretation)
ATTeTeRT : Al STTeTRE fasTae SusTivhT &t g fvia o # forer gg @

ST e €2
RITIER arafr T (%)
et 48 32%
T 60 40%
E 27 18%
fereaperTet 15 10%

TarswoT: 72% IUMIHT A B o Al stmenfia feforee fommom swht @iierd
EARRICRCTGR]

8. greuTeftfre adteror (Hypothesis Testing)
ITIIT TR TIT 2% Chi-square Test

T AT Al AT feforeet foraum sustienr it @i ol afskam st wafara
FATR?”

ytafsear Observed (O) Expected (E) (O-E)Y/E
i 108 75 14.08
T 42 75 14.08

X (O-E)YE =28.16
e df=1
o  Chi-square (table value) at 0.05 = 3.84

e  Calculated value = 28.16 > 3.84
e

HO Wit Bieft 2 ST H 1 wffehr 2t 21
3d: Al smenfia fsfreer foraum susie & @i ot @ weegut &
¥ THTT LA B

9. fem (Conclusion)

e & T B @ fop fefreat fomum, fomwer 5w gfgmar smenfa aeeni
3 iR St 3 STIRRTRAT 3 TiiE SHaER W Tl YT STl 2 STRAT 37
SR ¥ e e 8 & S ST gaE, Al faRe, Sesite we,
T AT G oI W HifeAT R i 3w R &
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Tt udieor oft e guiiar & foF AT STenfid e Susihr & wiig fuf
1 aifereh w9 & e e &

1q: fefsteat Amehfen & sgfes Tamem st (et o Tl T 1 agad
ATt et S o 9% o

10. T (Suggestions)

o  Fufal @I Al AU =afETa o= (Personalized Ads) =T
ECEIECIRe R

o IR FR1EMT & Tt STTEehdT SHRishH TITT ST =TTey)

o fefSreet ot  ureffar ser =y

o Tt wToT F Wt QAR AT fereR et g

o DI HIGRI HI ot Al T ST © TRTE0T foram S =nfe)
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